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TRAVELING MEN 
RETURN FROM TRIPS 


CINCINNATI.—The few traveling 
salesmen- from this market who have 
not yet returned from their trips are 
expected to do so this week. The ma- 
jority of the boys have been home 
for some time, their houses hav- 
ing called them in on account of the 
acute situation brought about by the 
growing shortage of labor, and also the 
enormous volume of business booked 
early in the season. A number of 
the local factories have already started 
work on their spring samples, so as 
to insure an early getaway for the fall 
selling season. 

The members of the Cincinnati Shoe 
Travelers’ Association will be very ac- 
tive this summer while the boys are 
home. They will soon have their first 
summer meeting, at which time plans 
and policies for the coming year will 
be discussed. The many ways in 
which the traveling salesman can ren- 
der valuable service to his country, is 
beginning to receive more serious 
thought by the local boys. 


DEATH OF SAMUEL 
FOOTE MURDOCK 


Oldest Shoe Dealer in Northern 
New York 


PORT HENRY, N. Y.—At the age 
ef seventy-five, Samuel Foote Mur- 
dock, a universally respected citizen 
and a prominent shoe dealer, died at 
his home on Spring street, Port Henry, 
N. Y., May 25th. 

Mr. Murdock was born at Crown 
Point, N. Y., Jan. 11, 1843, living 
there until he came to Port Henry 
in the spring of 1873. His first busi- 
ness interest was in company with 
C. H. Foote and G. T. Murdock. In 
less than two years he had purchased 
the only shoe business in town, and 
from that time until his death he was 
the head of the shoe business, in fact 
as well as in name. 

Mr. Murdock was married to Mar- 
tha Howe, who with three daughters, 
Mrs. Thomas Canning, Mrs. Rollin 
Wallace and Miss Gertrude Murdock, 
survive him. 

The funeral was held at the late 
home, Monday afternoon, May 27th, 
the Rev. E. C. Farwell officiating. 


RESTRICTIONS OF IMPORTS OF 
HIDES, SKINS AND LEATHER 





Licenses Revoked as of Ocean Shipments 
Made After June 15---Cessation of Ship- 


ment Means Shortage in America 





WASHINGTON.—The War Trade 
Board at Washington has revoked all 
outstanding licenses for importations 
from overseas after June 15, 1918. This 
action is a wartime measure and the 
lifting of the embargo is subject to an 
improvement in shipping conditions. 

As the Government, through an im- 
port license system exercises full con- 
trol over all imported hides and skins. 

The Price Fixing Committee has 
fixed the maximum prices on such 
skins and hides of all present- stocks 
and all importations from the port of 
origin up to and including July 31, 
1918, at relative prices to domestic 
hides and skins. An official list of the 
maximum prices may be obtained by 
communicating with the Hide, Leather 
& Tanning Material Section, War In- 
dustries Board, 1800 Virginia Avenue, 
Washington. 


The Regulations Issued 


“All outstanding licenses for the im- 
portation of hides, skins, leather, 
tanned skins, and manufactures of 
leather, from overseas have been re- 
voked as to ocean shipments made af- 
ter June 15, 1918. Hereafter no li- 
censes for the importation of the 
above-mentioned commodities will be 
issued except such as will cover the 
shipments hereinafter set forth. 

1. Shipments from South America 
of 57,000 long tons of cattle hides of 
the following weight and grades: 25 
pounds or more whens green salt, 20 
pounds or more when dry salt, 15 
pounds or more when dry flint. 

2. Shipments of other grades of 
hides or skins, from any allied or neu- 
tral country, as may be certified by 
the War Industries Board to be for 
Government use. 

3. Shipments of leather, tanned 
skins or manufactures of leather as 


may be certified by the War Industries 
Board to be for Government use. 

4. Shipments of hides, skins, 
leather, tanned skins, or manufactures 
of leather, coming (a) overland or by 
lake from Canada; (b) overland from 
Mexico; (c) as return cargo from Eu- 
ropean countries, and then only when 
shipped from a convenient port and 
when loaded without undue delay. . 

Licenses covering the foregoing ship- 
ments will be issued according to such 
allocation of the various commodities 
above mentioned as may be made by 
the Hide and Leather Control section 
of the War Industries Board. All im- 
porters of the foregoing commodities 
will be required as a condition prece- 
dent to the endorsement of bills of lad- 
ing by the Tanners’ Council, to give 
the United States Government an op- 
tion to purchase such of these com- 
modities on which a maximum price 
has been established by the Price Fix- 
ing Committee appointed by the 
President, at such prices.” 


PROPERTY LEFT TO WIDOW 


CINCINNATI. — Mrs. Julia S. 
Manss, widow of J. Albert Manss, for- 
mer president of the Manss-Owens 
Co., ‘is left all his property, except his 
interest in the shoe business, in his 
will. This interest is to be divided 
equally among Mrs. Manss and the 
children, John and Ardath Manss, 
when the latter two become 25. 


CINCINNATI.—The shoe depart- 
ment of Irvin’s new store on Sixth and 
Race streets will be opened about July 
Ist. Manager Streiter states that they 
expect to carry a full. line of high- 
grade ladies’ footwear. 
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TO FIND SHOE WORK 

FOR DISABLED SOLDIERS 

WASHINGTON, D. C.—Men for- 
merly in the shoe industry who are now 
in the Army, will be able to follow 
their old pursuits to a greater or lesser 
extent, should they return minus a 
limb, through the operation of a bill 
for vocational rehabilitation, which 
has just been passed by the Senate. 

This measure provides for the re- 
education of men who return disabled 
by the loss of limbs, and their return 
to civil life in an independent state. 
It is a very important measure, of 
course, affecting, as it will, hundreds of 
thousands of men, and is modeled 
somewhat upon the lines of Canadian 
activities in this work. 

Canadian soldiers returning injured 
in this manner, after being equipped 
with artificial limbs, are being taught 
in 196 lines for their rehabilitation, to 
prepare them for vocational activity, 
the industries thus taught including 
shoe making, surgical boot making 
and shoe repairing. 


Vocational Rehabilitation 


The question of vocational rehabili- 
tation has repeatedly been brought up 
as a matter it was necessary to settle 
before large numbers of casualty cases 
were returned to this country, that all 
provisions might be made for their re- 
ception and treatment. It has been 
realized from the start that there 
would be need for legislation along this 
line, because of the fact that so many 
of the occupations of the present day 
are specialized, and are available only 
to men. who have been especially 
trained for them. 

At the same time, it has been 
pointed out, large numbers of the 
young men comprising our army en- 
tered the service before they had been 
able to secure training for any par- 
ticular industry and that, therefore, 
preparations for their return to c'vil 
life, if they come back maimed, should 
include instruction in some industry 
where they would be able to earn a 
comfortable and successful living. 


INCREASE IN FACTORY 


CINCINNATI.—The P. Sullivan 
Company has recently installed con- 
siderable new machinery, thereby in- 
creasing their factory output in order 
to take care of the unprecedented vol- 
ume of business they have enjoyed 
this season. While W. T. Dickerson, 
sales and advertising manager, turns 
his attention to the business of filling 
their orders, Charles Auer and W. P. 
Hennessy are starting work on the 
spring samples. 





FINDINGS CONVENTION 
WORKER 





TORRENCE ROSENBERG 


Soldier in France. Mr. Rosenberg, a member 

of K. Rosenberg & Son, designed the con- 

vention badge prior to his leaving for duty 
overseas. 


54 HOURS A WEEK 
FOR SHOEMAKERS 
NEW YORK.—“That a work-week 
of 54 hours is sufficient to maintain 
production in the boot and shoe in- 
dustry; that many efficiently managed 
establishments can achieve maximum 
efficiency within a week of 52 hours, 
but that a shorter week would, under 
present conditions, involve a loss of 
output, are the conclusions reached in 
a report issued recently by the Na- 
tional Industrial Conference Board. 
The report points out that a large ma- 
jority of establishments which have 
adopted a 50-hour week, report a loss 
in production; nevertheless, it is recep- 
tive to the view that such a work weck 
might prove generally practicable pro- 





MEN WHO REGISTERED JUNE 5TH 
MA”. ENROLL IN THE NAVAL 
RESERVE FORCE 


Provost Marshal General Crowder 
has informed the Bureau of Navigation 
that men who registered on June 5th, 
1918, may enroll in the Naval Reserve | 
upon securing the usual certificates 
from their local boards; the reason be- 
ing that inagmuch as new registrants 
have not been classified, they are not 
within the current quota, and until 
classification there is no reason why 
such releases should not be given upon 
request. 

The foregoing ruling will allow men 
who contemplate joining the Naval 
Reserve to apply to their local boards 
for releases to enroll in the naval 
service. 











vided operating conditions could. -be 
placed on a highly efficient basis and 
a genuine spirit of co-operation estab- 
lished between employer and em- 
ployee. With respect to a 48-hour 
week experience in the boot and shoe 
industry has been limited to very few 
concerns, but indicates definitely, the 
report holds that, at least there have 
been radical changes in operating con- 
ditions, such a work schedule is too 
short to maintain production at a 
maximum in this industry.” 


POSSIBILITY OF 
EXPORT RESTRICTIONS 
WASHINGTON. — It has _ been 
rather widely reported in the trade 
that exports of all kinds of leather 
from the United States were prohib- 
ited, except as bought by agents of the 
Allies for urgent war purposes. We 
know of no official action of this kind 
having been taken, neither has it been 
officially announced or publication au- 
thorized. Up to date the only restric- 
tion is obtaining the necessary license 
to export and the obtaining of shipping 
space. It is not unlikely, however, 
that leather exports will be still more 
restricted and possibly later on pur- 
chases made only through agents of 
the Allies as has been suggested. 
This may be in line with the re- 
cent report of all the Allies pool- 
ing their resources with the United 
States at the head. The British 
Government started the system of 
buying through a special purchasing 
agent connected with the British War 
Commission in 1917, taking large 
stocks of sole and upper leather which 
were later distributed to the consumers 
through the British leather factors. 
The same plan is being followed this 
year. 


CHARLES H. COBB DEAD 


BOSTON—Charles H. Cobb, Lynn 
shoe manufacturer, died from heart 
trouble this week at his Boston resi- 
dence, 833 Beacon street. 

He was born in Boston in 1856, and 
was graduated from the English high 
school in 1874. He learned the shoe 
manufacturing business at the Keene 
Bros. factory, Lynn. He started in 
business for himself about 20 years 
ago, his son, Charles _B. Cobb, being 
lately associated with him. 

He is survived by a widow and three 
daughters, besides his son. His daugh- 
ters are Mrs. D. Carpenter Brown of 
Allston, Miss Helen Cobb and Miss 
Harriet Cobb of Boston. His son’s 
home is at Swampscott. He is sur- 





vived also by a sister, Miss Emma 
Cobb of Melrose. ~ 
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CORRECT WAY 
TO MAKE SHIPMENTS 





NEW YORK.—During the past 
year 300,000 express shipments were 
found in cars, on platforms or in wag- 
ons, without mark, or with marks so 
obliterated that it was impossible to 
forward to destination. 

These 300,000 articles were- sent to 


‘ “No Mark” Bureaus, recorded, in- 


dexed, reported and held awaiting re- 
port of shortage. The indirect loss is 
enormous. The direct result is that 
express companies have added to their 
classification for the guidance of em- 
ployees and shippers, marking rules as 
shown herein. 

- Marking Requirements 

(a) Each package, bundle or loose 
piece in a shipment must be plainly, 
legibly and durably marked, showing 
the name of only one consignee, and 
of only one station, town or city and 
state to which destined. 

(b) Shipments wrapped in paper, 
or packed in boxes, crates, barrels, cor- 
rugated paper or fibre-board contain- 
ers must be marked with pen, brush, 
stencil, waterproof crayon, or by label 
securely attached with glue or equally 
Such shipments must 
not be accepted when marked only 
with tag. 


THE LAW OF 
SERVICE AND SUCCESS 


By M. N. Davis, Rex-Hide Rubber 
Mfg. Co., East Brady, Pa. 








Service begets success, and, weighed 
in the commercial balance, the volume 
of success always equals the volume 
of service. 

As service is limited or improved, so 
is success. If the value of an em- 
ployee’s service is found to be far 
greater than his salary, plain common 
sense demands that his salary be 
brought up nearer to an equal plane 
with the value of his services. 

This same logic should: be used in 
considering the other end of the busi- 
ness, and if this law is true, as the 
value of a company’s services to its 


customers is incréased, its success is 


increased in like proportion. The 
scales will always balance. - So if one’s 
success is small, it is also a fact that 
the value of one’s service to his cus- 
tomers is small. If this condition pre- 
vails, and one is really desirous of 
greater success, he must find ways and 
means to improve his service. 
Manufacturers of fibre soles, at least 
many of the leading ones, are today 
putting on the market shoe soles which 
have been proven superior to leather 
in point of service. Consumers who 
have thoroughly tried them/ out, shoe 


“similar to that of fibre soles. 


manufacturers and progressive mer- 
chants and progressive merchantsfififf 
chants know that they are an im- 
provement. Every new article which 
is brought out and developed to a 
point of great efficiency has a history 
If you 
will investigate any one thing of this 
kind which is today considered indis- 
pensable, you will find that in the be- 
ginning there were objectionable feat- 
ures about it. These, in the process 
of development, have been eliminated, 
and new features or improvements 
have been added. So it has been with 
fibre soles. 

While almost from their beginning 
they have been found more service- 
able than leather, there have been 
some points about fibre soles which 
were more og less objectionable. The 
fact that these objectionable features 
have now been overcome speaks well 
for the efforts the manufacturers have 
been, and are still, making to produce 
a perfect sole. The progress made 
shows that the sole manufacturers 
have the law of service in mind. 


AUTO TRUCK SERVICE 





By Association Development 





The New England Shoe-and Leather 
Association has actively taken up the 
important matter of auto truck serv- 
ice as a supplement to the overtaxed 
railroad. and steamship service, and 
has appointed a special committee rep- 
resenting the various shoe manufac- 
turing localities of New England to 
study this important question. This 
committee will work in harmony with 
the special committee of the Boston 





PARIS: PUTS STYLE IN 
CHILDREN’S FOOTWEAR 





A lace boot to economize in stock by use 
of small patterns—gray and black leathers. 
Designed by Augustin Remy et Mullet, Boule- 
vard de Sebastopol 76, Paris. Shown in Le 
Moniteur de la Cordonnerie. 


Chamber of Commerce, which is con- 
sidering the advisability of establish- 
ing a return bureau in Boston under 
the auspices of the chamber. 

The Association’s committee is com- 
posed of the following: C. B, Baldwin, 
chairman, United Shoe Machinery 
Corp., Boston; Roscoe H. Prior, Hil- 
liard & Merrill, Inc., Lynn, Mass.; 
F. B. Small, W. L. Douglas Shoe Co., 
Brockton, Mass.; H. A. Rousseau, traf- 
fic manager, Graton & Knight Manu- 
facturing Co., Worcester, Mass.; R. C. 
Johnson, Haverhill Traffic Bureau, 
Haverhill, Mass.; W. T. Moran, Lunn 
& Sweet Shoe Co., Auburn, Me.; A. B. 
Jenks, F. M. Hoyt Shoe Co., Man- 
chester, N. H. 

A meeting of the committee was 
held at the headquarters of the Asso- 
ciation May 22, at which all but one 
member was present. After a gen- 
eral discussion it was decided to defer 
any formal action in behalf of the 
shoe and leather trade until the Bos- 
ton Chamber of Commerce committee 
has reached some decision. In the 
meantime the committee will carefully 
study the needs of the industry in this 
respect and hold another meeting later, 

Already a considerable number of 
shoe and leather concerns are regu- 
larly using auto-truck service for long- 
distance shipments, such as between 
Lynn and New York and between 
Boston and Philadelphia. 

Pending further action by the com- 


mittee, Secretary Thomas F. Ander- 


son of the Association will be glad to 
furnish the trade with any desired sug- 
gestions or information regarding 
truck service. 


NEW AWARDS FOR 
LASTS; NO AMOUNTS 
GIVEN PUBLICITY 


WASHINGTON, D. C., May 27.— 
The Supply and Equipment Division 
of the*Quartermaster’s Department 
has announced the following awards: 
Nekkenhuis & Smalle, lasts; New York 
Last Company, lasts; Sturgis-Jones 





Last Company, lasts; Goodyear Rub- — 


ber Company, rubber boots; Krentler 
Brothers, lasts; Empire Last Company, 


lasts; John Pell & Son Company, lasts; 
Fitz Brothers Last’ Company, lasts: 


The Quartermaster’s Department of 
the army has announced the following 
awards: Van Pelt Branch United Last 


Company, lasts; F. W. Stuart & Com- ae 


pany, lasts; Brockton Last Company, 
lasts; Helmbeltz Mitten Company, 


leather mittens; W. H. McElwain Com- 


pany, field shoes; United Shoe Repair- 
ing Machine Company, cahoche nails; 
Knopf Manufacturing Company, 
leather jerkins; Hood Rubber Com- 
pany, rubber boots, and United States 
Rubber Company, rubber boots. 
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BOWLING LEAGUE 
BANQUET 


BOSTON.—Last Thursday night 
was Bowling Night at the Thorndike 
Hotel, Boston, when the United Shoe 
Machinery Interoffice Bowling Tour- 
nament held its annual banquet, and 
there were winners present from the 
various teams, about fifty in all. Terms 
of the League governing the prize cup, 
which was presented by Louis A. Cool- 
idge, treasurer of the corporation, to 
the team winning fof three consecutive 
years entitled to a silver loving cup. 

The Beverly factory proved the win- 
ner. In addition to this there were six 
separate winners of the highest score 
and average for the year 1918, each 
of whom was the recipient of a smaller 
silver loving cup. 

L. A. Coolidge presented the prizes 
in a felicitous and timely talk p>.t- 
prandial. “Louis” proved himself to 
be in a happy vein at the after dinner 
exercises. 

Seated at the head table with Vice- 
President George W. Brown, who was 
the host of the banquet, were these of- 
ficers of the United Shoe Machinery 
Corporation: E. P. Brown, presi- 
dent; John H. Connor, vice-president 
and general manager, C. A. Coolidge, 
treasurer; C. E. Locke, assistant man- 
ager of the Haverhill office; George N. 
Gordon, manager of the Brockton of- 
fice, and F. X. Wholley. 


The names of the Beverly factory 
bowlers are: Wm. Moffett, Everit 
Morse; Albert Nims; Albert Bosley, 
Wm. Crofts, Everit Holmes and 
Charles Newhall. 


McGAUGHEY-RIORDAN 
COMPANY FORMED 


A new jobbing firm has been added 
to the Boston business district. This 
organization is known as the Mc- 
Gaughey-Riordan Company, located 
at 7-11 Albany street, Boston. Papers 
of incorporation were taken out June 
7, and state that the new company has 
been formed to conduct a general shoe 
obbing business, dealing in footwear 
for the entire family. 

The President and General Manager 
is John R. McGaughey, who will at- 
tend to the buying. James J. Riordan, 
Treasurer and Sales Manager, will at- 
tend to the selling. 

John R. McGaughey has been with 
the William Filene Sons Co., Boston, 
as buyer for over four years, coming 
to that retail firm after twelve years’ 
factory experience. James J. Riordan 
has been buyer with the William Filene 
Sons Co. for over five years. 


WITH THE TRAVELERS 
Georgia Buying Big and Early 


T. A. McChesney is literally March- 
ing Through Georgia” for Harsh & 
Chapline Shoe Co. of Milwaukee. “A 


T. A. McCHESNEY 


Traveling Georgia for Harsh & Chapline 
Shoe Co., Milwaukee. 


big season so far,” is the word that 

comes back, “for conditions in Georgia 

are good, and the trade is buying big 

and buying early.” 

Sutherland Finds Trade Optimistic 
“T have never known the Southern 

merchants to be as optimistic as they 


T. H. SUTHERLAND 


Traveling South for J. P. Smith Shoe 
Co., Chicago. 


are this season,” says T. H. (Tom) 
Sutherland. “They are not only buy- 
ing more liberally than ever before, 


but are placing the larger part of their 
orders on the better grades.” 

Mr. Sutherland travels South 
through Kentucky, Tennessee, Geor- 
gia, Alabama and Mississippi for the 
J. P. Smith Shoe Co. of Chicago. Some 
of his knowledge of the shoe field 
from the merchant’s viewpoint was 
gained through his having charge sev- 
eral years ago of the shoe department 
of Mabley & Carew Co. of Cincinnati. 


All Lines of Business Good 


Frank B. Eyer, who covers New Jer- 
sey and Southern New York for the 
Harsh & Chapline Shoe Co., Milwau- 
kee, says: “Conditions throughout my 
territory during this season have been 
very satisfactory for good business, 
and the shoe merchants in Jersey have 
been liberal buyers. Of course the 
manufacturing element in New Jersey 
is doing a great deal of Government 
work. While this makes business good 
ia the cities, prosperity is not confined 
entirely to the commercial sections, for 
even in the farming, fruit and truck- 
ing sections of the state I found con- 
ditions fine and business good,” 


Two Rices Sell Shoes 


Esmond Rice, shoe salesman, has 
changed from Brophy Bros Co. to 
B. A. Corbin & Co. His father, Oscar 
Rice, is sales manager for Brophy 
Bros. Co. 


SHOE BUYER FROM CUBA 


Head of Havana Concern 


F. Turro, head of Turro & Co., shoe 
jobbers of Havana, Cuba, is now in this 
market. He was seen by the “Re- 
corder” at the factory of the Three K 
Shoe Co. in Stoughton. Mr. Turro, 
about three years ago, bought the old 
established house of Pans & Co., Ha- 
vana, one of the oldest shoe concerns 
on the Island. Mr. Turro grew up with 
this concern from boyhood, having 
been stock clerk and later head sales- 
man. He states that business is good 
in Cuba and that he is buying as large 
an amount of goods as usual from New 
England shoe manufacturers. Mr. 
Turro adds that his house is a regular 
subscriber to the “Boot and Shoe Re- 
corder” and that he obtains much valu- 
able information from its columns. 


— 


OAKLAND, Cal.—George D. Hale, 
formerly of Boston, who has been rep- 
resenting the Diamond Shoe Co. of 
Brockton, in New York and on the 
Pacific coast, passed away Tuesday, 
June 11th, at his late residence, 33-35 
Linwood avenue, Oakland, Cal. He 
was a veteran of the Pacific coast and 
one of the best known salesmen of 
that section of the country. 








